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EMOIINHUNA MAPKETUHT SIK IPAUBEP ®OPMYBAHHS JIOSJIBHOCTI KJIIEHTIB
MAJIOTO BI3HECY B YMOBAX BIHCBKOBOT'O CTAHY

EMOTIONAL MARKETING AS A DRIVER OF CUSTOMER LOYALTY FOR SMALL
BUSINESSES IN A STATE OF MILITARY EMERGENCY

Memoto O0ocriddicentss € ananiz emoyitino20 MapKkemunzy aK Cmpameziuno2o iHcmpymenmy popMyBanHs KIiCHMCbKOI 10-
ANLHOCTE MAN020 Di3HECY 8 yMOB8ax nogHomacumaonoi eitinu ¢ Yxpaini. Ocodnugy yeazy npudineno mpaucgopmayii mapke-
MUH2OBUX KOMYHIKAYIU Y 60EHHULL Nepiod, Koy mpaouyitini nioxoou 0o 83aEmodii 3 ayOumopicto 6mpauarons eQexmugHicmy, a
HA nepuiuti NAaH 8UX00UMb eMOYIIHA CKIA008A 63AEMUH MIdIC OPEHOOM i ChodcuBayeM. Y mexcax 0ociodicents UKOpUCmano
Memoou KOHmeHm-ananisy, HopiGHAILHO20 AHANIZY, CUCHIEMAMU3AYI] 6MOPUHHUX Odcepen Ma eMniPUiHO20 Y3a2anbHeHHs OQHUX
3 GIOKpUMUX Yuhposux niamepopm. Busueno mMexanizvu 6niugy nOUMUBHO20 eMOYIIHO20 KOHMEHMY 8 COYIANbHUX Mepedicax,
@ MaKoxc 3 ’1COBAHO POIb NEPCOHATIZ08AHUX KOMYHIKAYIL, chmopimeniney, pemapkemuney ma cause-related marketing y gopmy-
BaHHI 00620MPUBATUX BIOHOCUH I3 KIicHmamu. Pe3ytomamu 0ocniocenns 008005my, wo eMOYiliHull MapKemuHe Y yupposomy
cepedosuwyi sUCMynac e(heKmusHuM Opatieepom NIOBUUeHHSL TOTbHOCHL 00 Opendie Manozo 6iznecy. Buseneno npsamuil 36 830k
MIDIC THMEHCUBHICIIO NO3UMUBHOT eMOYli y KOHmeRmi ma pieHem 3anyyenocmi ayoumopii. [poananizosano niamgopmosanedic-
Hi popmamu komynikayii (Instagram, TikTok, Facebook) i éuznaueno ocobnueocni emoyitino2o 3apaicents, wo cnpusie Gpopmy-
8aHHI0 006Iipu Ul eMoyitiHoi npuxunbrocmi. Posenanymo enaue emoyitino2o ony kiienmewbkoi nodopoici (customer journey) Ha
3MiYHEeHHA BIOHOCUH 13 OPEHOOM Y Nepiodu COYIATbHOI Hanpyeu.

Kuto4oBi ciioBa: emoyitinuii mapxkemune, KIiEHMCbKA TOATbHICIY, Maaull Oi3Hec, yupposi KoMyHiKayii, coyianbHi Mepeixci,
eMOYIUHUL KOHMEHM, eMOYItHA NPUXUTLHICTb.

The purpose of this study is to analyze emotional marketing as a strategic tool for shaping customer loyalty in small
businesses under the conditions of full-scale war in Ukraine. Particular attention is paid to the transformation of marketing
communications during wartime, when traditional approaches to audience interaction lose their effectiveness, and the
emotional component of the relationship between the brand and the consumer comes to the forefront. Within the framework
of the research, methods such as content analysis, comparative analysis, systematization of secondary sources, and empirical
generalization of data from open digital platforms were utilized. The study explores the mechanisms of influence of positive
emotional content in social networks and examines the role of personalized communications, storytelling, remarketing, and
cause-related marketing in building long-term customer relationships. The research findings demonstrate that emotional
marketing in the digital environment acts as an effective driver of increased loyalty toward small business brands. A direct
correlation was identified between the intensity of positive emotions in content and the level of audience engagement.
Platform-specific communication formats (Instagram, TikTok, Facebook) were analyzed, revealing unique features of
emotional contagion that contribute to the development of trust and emotional attachment. Additionally, the impact of the
emotional atmosphere throughout the customer journey on strengthening brand relationships during periods of social tension
was examined. The results highlight that in wartime conditions, when consumer behavior, values, and priorities undergo
significant changes, emotional marketing becomes not only a competitive advantage but a necessity for maintaining brand
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relevance and consumer loyalty. The study underscores the strategic importance of integrating emotional triggers tailored
to the sociocultural context and leveraging digital marketing tools to adapt quickly to changing consumer needs. Ultimately,
emotional marketing emerges as a fundamental factor in sustaining and developing small businesses amidst crisis, enabling
them to foster resilient, emotionally connected customer bases despite the hardships of war.

Keywords: emotional marketing, customer loyalty, small business, digital communications, social media, emotional

content, emotional attachment.

IMocTanoBka mpodaemu. I1ix yac moBHOMAcCIITA0-
HOI BiliHU B YKpaiHi MaJinii Gi3HEeC ONMUHHUBCS B CHTYAITi 1
IMOOKOT €KOHOMIYHOT Ta COLIaIbHOI TYpOYIEHTHOCTI,
0 CYTTEBO YCKJIAJHIOE HOro crabiibHe (YHKIOHY-
BaHHS Ta PO3BUTOK. TpaiuIliiHi MApKETUHTOBI ITiIXO/IH,
OpIEHTOBAHI NEPEBAKHO Ha PalliOHAIBHI apryMeHTH Ta
(GYHKIIOHATBHI XapaKTePUCTHKH TOBApy YH MOCIYTH,
BUABMJIMCS HEAOCTAaTHIMU IJisi 3a0e3MeyeHHs CTiHKoi
KJIIEHTCHKOI 06a3M B yMOBaxX MOCTiHHUX 3MiH, BUCOKOTO
PiBHS CTpecy B CyCIIbCTBI Ta 3HIKCHHS KyIIiBEIb-
HOI CIIPOMOKHOCTI HaceneHHs. Ha 1iboMy 011 BUHHMKae
00’eKTHBHA MOTpeda B MEPEOCMUCICHHI MiIXOMIB 10
KOMyHiKamii OpeHIy 3 ayAnTOpi€lo, aKIEHTYIOUH yBary
Ha E€MOI[IHHOMY KOMIIOHEHTI, 3[aTHOMY 3a0e3IeYnTH
IUOIIHNA, CTIMKIIIUHN 1 JOBrOTPUBAIIINHN 3B’ 130K MiXK
0i3HECOM 1 KITIEHTOM.

EmoniiHui MapKeTHHT, K ()OpMa BILTUBY Ha IICUXO-
EMOIIIHUI CTaH CHOKKBava, Ha0yBae 0COOIUBOTO 3HA-
YCHHS B YMOBaxX BilfHH, KOIH IOMIHYIOTH ITOYYTTS He-
BH3HAYCHOCTI, TPHUBOTH, CTPaxy, ajie BOXHOYAC 1 HAJIi,
cofigapHocTi Ta narpiotusmy. @opMyBaHHA eMOLIHHOT
MPUXWIBHOCTI 10 OpEHly B TAKOMY KOHTEKCTi CTa€ He
JUIIe KOMYHIKalliiHUM 1HCTpYMEHTOM, a KW 3aco0om
MiATPUMKU CycHiibHOI cTiiikocti. [Ipore BiTUM3HAHA
HayKoBa Ta IpaKTHUYHA JiTEepaTypa I0Ci HEJOCTaTHbO
BUCBITIIOE MEXaHi3MH €(QEKTUBHOTO 3aCTOCYBAaHHS
EMOI[IfHOTO MapKETHHI'Y B yMOBaX KPH30BUX CHUTYaliH,
30KpeMa BiliHH, Ta Horo poib y (opMyBaHHI JOSIBHOC-
Ti came JI0 OpeH/IiB MaJIoro Oi3Hecy.

TakuMm 4rHOM, TIOCTa€ HAyKOBa IIPoOIEeMa, sIKa OIS~
ra€ B HEOOX1THOCTI KOMIUIEKCHOTO aHaJTi3y BILIMBY €MO-
IHHOTO MapKETHHTY Ha ITOBEIHKY CITOKUBAYIB 1 MeXa-
HI3MIB ()OpMYBaHHS KIII€EHTCHKOT JIOSUTBHOCTI B YMOBax
BHCOKOi HEBH3HAYEHOCTI, 30KpeMa B TEPioZ BOEHHOTO
ctany. [i BupileHHs Mae He JMIIE TEOPETUYHE 3HAYCH-
HS1 JUTS PO3BUTKY MapKETHHIOBOI HAyKH, a i IPaKTHIHY
LIHHICTH ISl BIIACHUKIB MaJlUX IiAMPUEMCTB, SIKI IIy-
KarOTh HOBI CIIOCOOM MiITPUMKH CTAJIOTO TOIUTY, TijI-
BUIICHHA JOBIpH A0 OpeHOy Ta 30epeKeHHS KIi€HTIB
B yMOBaX 00OMEXEHHUX pPecypciB.

3B’A30K JaHOI MpoOJIeMHU 3 MPAKTUIHUMH 3aBIaH-
HSAMH MOJNSTae y po3poOleHHI peKoMEeHJamii Ioao
CTPATETiYHOTO BIIPOBA/KCHHS €MOI[IHHOTO MapKeTHH-
ry B mudpoBuxX KaHamax KOMyHikanii maioro 6i3Hecy,
o0 J03BOJIUTH CPOPMYBATH alalTHBHI Ta E€MOIIIIHO
3HAYYIII B3a€MUHH 3 KIieHTaMu. Takuil miaxig crpus-
TUME TIJIBHIICHHIO KOHKYPEHTOCIIPOMOXKHOCTI MajiX
MIPUEMCTB, 3MIIIHEHHIO iX peryTaiii Ta 3a0e3ne4yeH-

HIO JIOBTOCTPOKOBO{ JIOSUTBHOCTI KJIIEHTIB Yy KPU30BHX
oOcTaBUHAX.

AHauni3 ocTaHHIX J0CTiIKeHb 1 myOsikamiii. Yrpo-
JIOBX OCTaHHIX POKIB JOCTIIKCHHS y cepl eMOMiiHO-
r0 MapKETHHTY 3HAYHO aKTHBi3yBaJIUCh, IO MTOB’s3aHO
13 3pOCTAaHHSM POJIi EMOIIIITHOT B3a€MOJIiT Mik OpeHI0M
i ClIOXKHMBaYeM, OCOOJIMBO B YMOBaX KPH30BUX CUTYAIlil,
TaKuX sIK BiliHA. Y IIEHTPI HAYKOBOTO JMCKYPCY — IIH-
TaHHS (OPMYBaHHsI JIOSJIBHOCTI, EMOIIHOTO 3B’S3KY,
HepcoHalizamii KoMyHikalii, a Takox TpaHchopmarrii
MapKeTHHTOBUX CTpaTerii IMiJ BIUIMBOM COIiaJIbHO-
€KOHOMIYHHUX BHUKJIHKIB.

JocmimkeHHs  eMOmiHHOTO MAapKeTHHTY —AaKTHB-
HO PO3BUBAETHCSA, OCOOIUBO B KOHTEKCTI MHU(POBHX
Tparc(opMalliii i BOEHHOTO CTaHy. 30KpeMa, y JOCIi-
kel Smosern H. ta CuBonoBcekoi O. BUCBITIIEHO
KITIOUOB1 IHCTPYMEHTH €MOIIIHHOTO MapKETHHTY B U~
POBOMY CEpPEIOBHIII, MiIKPECIIOETHCS PONIb Bi3yaIbHO-
ro I CEHCOPHOTO KOHTEHTY Y (POpMYBaHHI TTO3UTHBHO-
ro cupuitaartsa Opennay [1]. Pmwxux M.I. ta [uba JI.B.
aKLEHTYIOTh yBary Ha HoOyIOBi eMoLiiiHOro OpeHmy
SIK CTPATETIYHOTO IPOLECY, J€ TOJOBHY pOJb Bilirpae
TITMOOKUH eMOIIiHUI 3B’ sI30K 31 crioxkuBavem [2]. Y po-
6oti Pominosoi H. JI. noBeneno, 1o eMoIliifHa CKJ1ag0-
Ba KOMYHIKaIlii 703BoJIsie MajoMy Oi3Hecy e(eKTUB-
HO KOHKYpPYBaTH, HaBiTh 3a OOMEXeHUX (DiHaHCOBHUX
pecypciB, depe3 ¢GopMyBaHHS IOBIpH Ta €MOLIHHOT
MpUXUIBHOCTI [3].

Cepen 3apyOiKHUX JOCHIPKEHb OCOOIMBO IIiH-
Hoto € mpans Reitsamer B. F., Stokburger-Sauer N. E.,
Kuhnle J. S., y skiii 0OTpyHTOBaHO POJIb €MOIITHOTO
JIOCBIJTy B TIPOIIECi KITIEHTCHKOI MOJOPOXKi, IO BITMBAE
Ha JIOBTOCTPOKOBY JIOSITBHICTB 10 OpeHay [4]. V cBoro
gepry, 3BiT Marketing Trends 2025 (Deloitte, 2024) ne-
MOHCTPY€E TJI00ANbHUI TPEHJ Ha MepCOHATI3AIII Ta
EMOIIifHy pEeNeBaHTHICTH SIK OCHOBHI YHHHUKH (popMy-
BaHHS CTaJIMX CTOCYHKIB 31 croxuBaueM [5]. ABropu
3BITY CTBEP/KYIOTh, 10 OPEH/IH, SIKi BUKJIUKAIOTH BiJI-
9yTTS PO3YMIHHS Ta MiIATPUMKH, OTPUMYIOTh HE JTUIIE
JIOSUTBHICTB, a i aKTHUBHE NPOCYBaHHA 3 OOKY KIII€HTIB.
OO6uBa jaKepena CTBOPIOIOTH IIHHE MiATPYHTS A7 TO-
JANBIIOTO PO3BUTKY E€MOLIHHMX CTpaTeriii y maiomy
0i3Heci, 3 ypaxyBaHHAM CHEHU(IKH COIIaJbHOTO Ta
KYJBTYPHOTO KOHTEKCTY.

Mera crarri. [locmikeHHsT eMOIifHOTO Mapke-
TUHTY SIK YNHHUKA (OpPMYyBaHHS KIIEHTCHKOI JOSIIb-
HOCTI Mayioro Oi3Hecy B yMOBax BIWCHKOBOTO CTaHY
Ta po3poOKa MPaKTHYHUX PEKOMEHMAIlN 1010 Horo
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iHTerpanii y mnudpoBy MapKETHHTOBY CTpPAaTeTriio
i ITPUEMCTBA.

Bukiaan ocHoBHoro marepiaiy. CydacHuil nug-
POBMIA MapKETHHT B YMOBaxX IOBHOMACIITAOHOI BiifHH
B YKpaiHi Ha0yBae HOBHX PHUC B3aEMOIII 3 ayJUTOPIEIO,
00’ €THYI0YH THCTPYMEHTH aHAJIITUKH, aBTOMATH3AIlil Ta
TBOPYMX MIAXOMIB 10 KOMyHikaliii. TexHosorii Tapre-
TOBAHOI PeKJIaMHU IO3BOJIOTH MAJIUM ITiJIPUEMCTBAM
BUTpavaTH OOMEKEHHI OIOPKET TOYKOBO, & IHCTPYyMEH-
TH PEMapKETHHTY CIIPUSAIOTh MOBTOPHUM KOHTAKTaM i3
3alliKaBICHUMH KOPUCTYyBa4aMu, (POPMYIOUH HepIii eTa-
U BOPOHKH JIOSJIBHOCTI [ 1, ¢. 32].

s Masnoro Gi3HECY OHUM 13 TOJOBHUX OOMEXEHb
3aBxau OyB JJOCTYM 0 (piHAHCYBaHHS, a Y Iepioj] BOEH-
HOTO CTaHy IIe BiuyBa€eThCs 1ie TocTpimie. bararo mif-
MIPUEMCTB CTAPTYIOTh Ha CIMEHHHUX 3acamax, ajue 3 poc-
TOM HOTPEON B IHBECTHIISIX CTHKAIOTHCS 3 KOPCTKHMHU
yMOBaMH KpenuTyBaHHs. HemoctatHbo po3BuHeHi ¢i-
HAHCOBI PUHKH ¥ BUCOKI BiJICOTKOBI CTABKH CTBOPIOIOTh
«(IHAHCOBY MACTKY», 3 KO MaJIAM KOMITaHISIM Ba)KKO
BHOpaTHcs 0e3 MmITPUMKH 3 OOKY JepKaBH Ud ajbTep-
HATHBHHUX iHBeCTOPIB [0, c. 82].

Jo ux piHaHCOBUX 0OMEKEHb TOAA€THCS IIe HeCTa-
OUTBHICTH EKOHOMIYHOTO CEpPEIOBHUIIA, 10 HE TO3BOIIIE
IJIaHyBatu (iHAHCOBY JUCLMIUTIHY, a THYYKi TPaHTOBI
MpOrpaMM 4acTo He OXOIUIIOIOTh YCi MOTpeOH miampu-
€MCTB. Y TakuX yMoOBax IM(pOBi pillIEeHHS CTAalOTh IO-
PATYHKOM: OE3KOIITOBHI Ta HU3BKOBAPTICHI OHJIAIH-1H-
CTPYMEHTH JI03BOJIAIOTH MaJIoMy Oi3HeCy MiATPUMYyBaTH
MPUCYTHICTh HAa PUHKY Ta 3a0e3leuyBaTH MiHIManbHI
OTIepalliifHi BUTpaTH, 10 cTae (yHIAMEHTOM AJS IO-
JAJTBIIOTO BIPOBAKCHHS €MOIIMHOTO MapKETUHTY SIK
3aco0y 3MilHEHHs 3B’ SI3KY 3 KIIi€HTOM [7].

BpaxoBytoun, Bce BHIIIE BKa3aHe, B YMOBAX BOEHHOTO
CTaHy YKpaiHChKHMI Maynii Oi3HEeC 3MYIICHUI He JIHIIe
aJIanTyBaTHCS 10 3HIKEHHS KYITiBEJIHHOI CIPOMOYKHOCTI,
a ¥ 1IyKaTH HOBI CITOCOOW BTPUMAaHHS KilieHTa. EMorriid-
HUIl OpCHIUHT CTa€ MOTYXHHM 1HCTPYMEHTOM (PopMy-
BaHHS €MOLINHOI MPUXMIFHOCTI, IO 3a0e3Iedye TOBIro-
TPHUBAIY JOSUITLHICTh HABITh Y KPH30BHX YMOBax [2, ¢. 5].

B Takux ymoBax, y IE€HTp1 MapKETUHTOBOI CTpaTerii
JUISL MaJMX IMIATNPHEMCTB CTa€ €MOIIIHUI MapKETHHT,
SIKUI JiorioMarae mepeiTd BiJl MpocToro iHGpopMyBaH-
H JI0O CTBOPEHHS TIMOOKOTO 3B’SI3KYy 3 ayJUTOPIEIO.
OCHOBHUM 3aBJaHHSAM € BUSIBICHHS aKTyaJbHUX €MO-
LifHUX TPHUrepiB y KOHTEKCTI BOEHHOTO Yacy — Hajii,
HaTpioTH3My, B3a€EMOJOIOMOTH Ta coiifapHocTi. Uepes
eMOIIIHI Mece/pKi OpeHIN JTEMOHCTPYIOTh CBOIO M-
TPHUMKY CYCIIIJILCTBaM i POPMYIOTH Y KITIEHTIB BITIyTTS
MIPUYETHOCTI JIO CIUTBHOI cripaBy. Takuid miIxi/1 3HAYHO
IJIBUIIYE PiBeHb JIOBIPH Ta MiIKPITUIIOE OakKaHHS KITi-
€HTIB OOMPATH MAJIOTO JIOKaJTbHOTO BUPOOHUKA B CKJIa/I-
HUX yMOBax [8, c. 156].

Merozmomnoriuao moOygoBaHa cTpaTeriss MapKETHHTY
MMOBHHHA BKJIIOYATH €MOLIITHUH KOMIIOHEHT — SIK OCHO-

BHUH (hakTOp MOOYZOBH JOBrOTPHUBAJIO] IIIHHOCTI OpeH-
Iy Y CKJIaJJHHUX YMOBaX, 30KpeMa il 4epe3 OHJIalH-iH-
CTPYMEHTH Ta KOHTEHT-MapkeTuHr [9, c. 101-102].

EdexTuBHICTE €MOIIIHHOTO MAapKETHHTY IIPOSIB-
JSE€TBCST Yepe3 CTBOPEHHS KOHTEHTY, SKHH BHKIHKAE
CWIBHI TIOYYTTS — BiJ TOPAOCTI 3a KpaiHy a0 Hauil
Ha TEepPeMOry Ta BiIHOBIEHHs. BizyalbHI eJeMEHTH
3 HaI[IOHAJBHOI CHMBOIIIKOIO, ICTOpIi MiANPHEMIIIB,
10 MPALOKTh TOMPH TPYIHOII, Ta CIIPABXKHI BIATYKH
KITIEHTIB MiJICHIIIOIOTh TOBIPY W MOTHBYIOTH JIO TOBTOP-
HUX MOKYNOK. [Hy4KiCTh H(POBUX KaHAIIB TO3BOJISIE
OIIepaTUBHO TECTYBaTH Pi3Hi popmaru: Bifeo, moxkac-
TH, 1HTEpaKTHBHI icTopii, i oOuparu Ti, M0 HaWKpale
PE30OHYIOTH 13 ayAUTOPI€I0, BOMHOYAC BUTPAYAIOUX MiHi-
MmaieHi pecypeu [10, c. 61].

BaxxnuBicTe €eMOIIITHOTO MapKEeTHHTY IMiJIKPIiILIIo-
€TBCSL TAKOXK HOr0 €(EeKTUBHICTIO HA KOHKYPCHTHOMY
PHUHKY, JIe TOJIOBHUMH IIepeBaraMu CTaloTh IMEPCOHATI-
3aIlist, KyJIbTYpHA PEJICBAHTHICTb 1 37aTHICTh BUKITUKATH
rOOKy adeKTUBHY peakilito y KiieHTa [3, c. 8].

OHUM 13 KITFOYOBHX €JIEMEHTIB YCIIITHOTO eMOIIii-
HOTO KOHTEHTY € CTOPITENIHT, IO JEMOHCTPYE MUIAX
0i3Hecy Ta Horo MIHHOCTI B yMOBax BiHU. [loginmuTucs
ICTOPI€I0 3aCHYBAaHHS, TPYJIHOIIAMH, SKi BIAJOCS TIO-
JOJIaTH, Ta MpiSMH Ha MalOyTHE — O3HA4Ya€ 3arpoCH-
TH KIIIEHTIB CTaTH YacTHHOMX 1€l ictopii. Takuit mia-
X1 TOCHUJIIOE KIIEHTCHKY JIOSUIBHICTD, aJlKe CIIOXKHBaul
OiyblIe HiHYIOTh OpeHaH, SIKi BIAKPUTI Ta YECHI Y CBOIX
KoMyHiKamisx. [Ipu mbOMy BaXKIHBO IOTPUMYBATHCS
OanaHCy MiX eMollisiMu Ta iH(opMmaliieto, 1mob He nepe-
BaHTAXXUTH ayIUTOPIFO.

ComianbHi MepexXi BUKOHYIOTh POJIb OCHOBHOTO
MaiilaH4MKa 171 TIONIMPEHHS eMOLIIMHUX iCTOPii 1 3a-
JydeHHs KI€HTIB 10 miamory. [HTepakTuBHi opmatu,
Taki sIK ONMUTYBaHHS, IpsMi edipH, cTOPi3 JO3BOISIIOTH
moOy/TyBaTH TIBOCTOPOHHIM 3B’S30K i OTPUMATH BiATYK
BiJl CITOJDKHMBAYiB. AKTHBHICTH MiJ TIOCTaMH, PEIIOCTH
Ta 0OTOBOPEHHS CTBOPIOIOTH €(hEKT CHUIBHOTH, JIe KO-
JKeH KITIEHT BiTUyBa€ CBOKO BXKJIMBICTh. Taki MpaKTUKA
CIPHUSIOTH 3pOCTAaHHIO BITI3HABAHOCTI 1 (HOPMYIOTH TIPH-
XHIJIBHICTB A0 OpeH/Y 32 paXyHOK 3aTy4eHHsI eMOLIIHHOT
miaTpuMKu [11].

EMouiiiHuil KOHTEHT y COLiajJbHUX Mepexkax Bij-
pizHseTbC (hopMaToM 1 mIaTdopMo3alIeKHICTIO: BiJIeO
B Instagram, intepaktuBHi ictopii B TikTok, peaxmii
B Facebook. Bricoka akTHBaIlis eMOIIiH, TaKKUX K 3aX0-
IUICHHS YU THIB, CIPHUs€E BipyCHOCTI, a PEJICBAHTHICTh
KOHTEGHTY OpeHAy MiABHINYye piBeHb 3amdydeHocTi. Po-
3yMiHHS IUIaT(OPMEHUX AaJITOPUTMIB H03BOJISIE ONTH-
Mi3yBaTd TMojadyy TMOBIJOMIICHb JUIS MaKCHMaTbHOT
e(heKTUBHOCTI.

3aBasgKd Jianory i3 KJII€HTaMH 4epe3 KOMEHTapi,
BIJITYKH Ta iCTOPii KOpUCTyBa4iB (POPMY€ETHCS BpaXKeH-
HS1 «OKABOTO» OpEHIY, SKUI aKTUBHO CITyXa€ Ta MiATpH-
My€ chiuIbHOTY. EMOIIifiHI BiATYKM B peaJlbHOMY dYaci
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IIBUJKO PO3MOBCIOUKYIOTHCS, 301IBIIYIOUN BITi3HABA-
HICTb 1 TOMYSAPHICTH OpEHITY.

[To3uTrBHMI eMOMIWHUN KOHTEHT OTPUMYE 3HAYHO
OlsTbIIIe JTAlKIB Ta KOMEHTapiB, HI’)K HEUTPaJbHI YU He-
ratuBHi OocTU. EQekT eMOmiifHOTo 3apakeHHsI CIIpHSE
(OpPMYBaHHIO CIPHATINBOTO CIPHUUHATTS OpeHOy Ta
MiJBUINYE TOBIpY crioxkuBaviB. Lle cTBOproe hyHIaMEHT
JUTSL TOBTOTPHUBAIMX B3AEMUH 1 IiIBUIICHHS JIOSUTBHOC-
Ti. [10CTH 3 TO3UTHBHUMHE EMOIISIMH BUKJIAKAIOTh Maii-
Ke BJBIYi OLIbIIE JIalKiB 1 KOMEHTApiB, HI’XK HEUTpaIbH1
a0o HeraTuBHI NOBigOMJIEHHS (puc.1).

Awnani3 B3aemogaii 13 IoCTaMHU 32 TUIIOM €MOLIH mij-
TBEPAXKYE JII0 MEXaHI3My EMOIIIMHOrO 3apa’kKeHHs, 3a
SIKOTO TIO3UTHBHI €MOIlii KOPHCTYBauyiB TPAHCIIOIOTh-
Csl yepe3 B3a€EMOJII0 3 OPEHIIOBUM KOHTCHTOM. Takuii
edext crpusie GOopMyBaHHIO APYKHBOI aTMocepu Jo-
Bipu 10 OpeHAy, IO Y JOBIOCTPOKOBIH IEPCHEKTHBI
MOXE CTaTh (PyHIaMEHTOM JJIs 3MIIIHEHHS JIOSIIbHOCTI
CITOJKMBaYiB. BigTak, MO3UTHBHUN €MOIIMHMN KOHTEHT
€ e(pEeKTHBHUM I1HCTPYMEHTOM IIATPUMKH TPHUBAIAX
BIJTHOCHH 13 KJII€HTaMU.

KoHTekcT myOimikaiii Bilirpae KJIr4oBy poJib: pesie-
BaHTHICTb, TOH MMOBIAOMIICHHS, Yac i popMmar (Bizeo uu
300pa)XCHHS) BILIMBAIOTh HA aKTHBHICTh KOPUCTYBaUiB.
Bucoxa apousal-emoriisi, Taka sik crpax abo 3aXOIUIeH-
Hsl, CTUMYJIIOE€ aKTUBHIIII Aii (MOIIUpEHHs, KOMEHTapi),
a IHTEepaKTUBHI eNeMEeHTH (OMHUTYBAaHHS, BIKTOPHHH)
CHPUAIOTH NIMOIIOMY 3amydeHHI0. Cepel mocTiB i3 Hall-
BUIINM piBHEM B3aemoii 58% cTaHOBISATH MO3UTUBHI
nomnucH, 25% — HelTpanbHi, 1 aume 17% — HeraTusHi.
Le Bi3yaJpbHO MiIKPECIIIOE TIEpeBary MO3UTUBHOTO €MO-
IHHOTO KOHTEHTY B 3ally4eHHI ayJuTopii (puc. 2).

KOHTEHT 13 BUCOKHM piBHEM €MOIIHHOTO 30YIKESHHS
(BUCOKa BaJICHTHICTh + BUCOKA aKTHBAIlis) HaiyacTime
CTa€ BIPYCHUM y COLIANBHUX MEpekax, II0 BiIKPHBAE
HOBI MOXJIMBOCTI JJISl TOCHJICHHS BIUIMBY €MOIIHHOTO
MapKETHUHTY B JiKATAI-CEPEIOBHIII.

Ha pucyHky 3, 4iTko BHJHO TEHJEHIIIO: 10 BUIIA
IHTEHCUBHICTh ITO3MTHBHOI €MOIIii, TO Oliblle JIalKiB,
KOMEHTapiB 1 MOIUpPeHb OTpuUMye mocT. lle miaTep-
JUKYy€ TIPUITYIEHHS PO Te, 1[0 eMOLiiHA HACHYEHICTh
MO3UTHBHOTO KOHTCHTY HAIPSIMY BIUIMBAE Ha €()EKTUB-
HICTh B3a€EMO/IiT 3 OpPEHIOM.

[lepconamizariiss 3aiiMae TMPOBiTHE Miclle cepen
MapKETUHTOBHX TCHJCHIIH, M0 (HOPMYIOTh KOHKYpPEH-
TOCIIPOMOXHICTh OpeHiB. BoHa mepecrae OyTu nuiire
IHCTPYMEHTOM aJanTaiii KOHTEHTY IiJ 3arajibHi Xa-
PaAKTEPUCTHKH IUTLOBOT ayauTOpii i TpaHCHOPMYEThCS
y TIOTYXKHHMI MEXaHi3M eMOIIIHOTO 3B’513Ky MiX Oi3He-
coM i crmoxuBadeM. OCOONMBY aKTyalbHICTh IIEPCOHA-
mi3aiis HabyBa€e y OETHAHHI 3 MOXIIMBOCTSIMH TeHepa-
TUBHOTO WTY4HOTO iHTeNeKTy (GenAl), sskuii 103BOINIsAE
CTBOPIOBATH TilleprepcoHalli3oBaHi KOMyHiKamii — Tek-
CTH, 300pa)KEHHS, BiJICO Ta HaBITh TOJOCOBI TMOBIJO-
MJICHHS, 1[0 MaKCUMAaJIbHO TOYHO BiZ0OpakatoTh eMo-
[ilHI OUiKyBaHHA Ta MOTOYHHIA NICHXOEMOLIWHUIN cTaH
kiienTa. Takui migxix ¢gopmye y croxuBaua CTiHke
BITUYTTA, IO OpPEHJ] «0auuTh» 1 «4ye» HOTO, IMiJCHITIO-
109U eMOILiiHY 3aIy4eHIcTh i noBipy. Lle, y cBoto uepry,
CTUMYITIOE TIOBTOPHI TOKYIIKH, ITiJIBUIIYE TOTOBHICTH
PEKOMEHTyBaTH OpeH]| 1HIIIMM Ta CIIPHUSE TOBrOTPHUBA-
Ji# JIOSUTBHOCTI, SIKa TPYHTYETBCS HE JIAIIe Ha (YHKIII-
OHAIILHUX TepeBarax, a i Ha MIMOOKOMY €MOIIIHHOMY
B3a€EMOpO3yMiHHi [5].

CepeaHaA B3aEMOZiA 3 NOCTaMM 33 TUMOM eMOLLii
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Puc. 1. Bzaemozais i3 mocTaMu 32 THIIOM eMOLIii

Lbrcepeno: cknadeno asmopom Ha ocrosi ananizy [4]
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YacTka eMoL,iiHOro TOHY cepes, HahbinbLlu NonyaapHUX NOCTIB

Y |

Puc. 2. YacTka NO3MTUBHOI0 KOHTEHTY cepe/l MOCTiB, 110 BUKJIMKAJIN BUCOKY B3a€EMO/iI0

Jicepeno: cknadeno agmopom Ha ocHosi ananizy [12]

3aNeXHiCcTb 3a/ly4EeHHA Bif IHTEHCMBHOCTI NO3UTUBHOT emou,ii
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Puc. 3. 3any4yeHHst KOpUCTYBaYiB Bi/l iIHTEHCUBHOCTI MO3UTHBHOT eMOLil

Jcepeno: cknadeno asmopom na ocnosi ananizy [13]

KoHTeHT i3 BUCOKMM pPIiBHEM €MIIaTii Ta COIiaJIbHOI
BIJITIOBIIaJIBHOCTI TEHEPY€E 3HAYHO OLIbIIE B3aeMOJIN
y TIOPIiBHSHHI 3 THUIIOBOIO PEKIAMHOIO KamiiaHiero. [le
TIOSICHIOETECS SIBUIIIEM €MOIIIHOTO 3apaskeHHSI, KOJIH 10~
3WTHBHI MMOYYTTSI MOMIUPIOIOTECS MEPEKEI0 MIBUALIE 32
Oynb-sKy iH(opmamito. CamMe TOMy eMOITiiHI KammaHil
MaJoro Oi3Hecy, IO MiIKPECTIOTh TOMOMOTY BiHCHKO-
BUM a00 MiATPUMKY MICIIEBHX TpoMaJ, 3100yBalOTh 3Ha-
YHO IIMPLIY ayJUTOPir0, HDK TPaJULiiHI MPOMOAKIIIi.

3amydeHHs1 OpeHly /0 COMiajJbHO Ba)KJIMBUX IHIIli-
aTHB, BIIOME SK MapKETHHT, IMOB’SI3aHUI 13 CYCIIBHO
3HAYyIIMMU cripaBamu (cause-related marketing), y mo-
€JIHaHHI 3 €MOIITHO HAaCHYCHHM TOHOM KOMYHIKaIlii,
ICTOTHO TiJIBHIIY€E WOTO MPUBAOIMBICTh Ta aBTOPHTET
B oyax croxuBaviB. Takuil minxin GopMmye y KIIIEHTIB
He JIMIIe palmioHalbHe PO3YyMIiHHS IIHHOCTEHW KOMITa-
Hil, a ! mIOOKHUI eMOUidHUN pe3oHaHC i3 11 HisuThHIC-
Ti0. CIIo)XMBad MMOYHHAE ACOIOBaTH OpeHA He IMPOCTO
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3 TOBapOM YH IMOCIIYTOI, a 3 BHIIOK METO — JOIO-
MOTOI0 CYCHUIBCTBY, MiITPUMKOIO BPa3JIMBUX TPYII,
YYaCTI0 B aKTyallbHUX cOIialibHUX mpobdiemax. Oco-
ONMMBO CWJIBHO Iel e(eKT NPOSBIAETbCS Y BHUIAIKY
€MOIIIHHO OPIEHTOBaHUX OPEHIIB, KIIEHTChKA ayTUTO-
pis SKMX Ma€ BHCOKHU PIBCHb €MITIaTil Ta CXWJIbHA J0
MOpPaIBFHO-ETUYHOI OLIHKK Oi3Hecy. Y TaKHX yMOBax
EMOIIfHUII MapKeTHHI Ha COLIaJbHy TEMAaTHKy He
JIMIIIE TIOTTUOIIOE JIOSUTBHICTD, a i TpaHchopMye OpeH T
Yy CHMBOJ OCOOMCTHX IE€pPEKOHaHb 1 I[IHHOCTEH CIo-
JKHMBaya, IO € OJHI€I0 3 HAWBUIIUX (OPM CIIOKHBUOT
OpUXUIBbHOCTI [14, ¢. 702-704].

PetensHO crpoekToBaHMI IIIAX KIli€eHTa (customer
journey) € KpUTHYHO BaKIMBUM YHHHHUKOM y (GOpMy-
BaHHI JIOSUTBHOCTI 10 OpeHay. OcoOMuBO 1€ aKTyaJIbHO
JUTA THX KITIEHTIB, AKI HA MIOYATKOBHMX €Tarax B3aeMOIil
HE MarTh C(HOPMOBAHOTO EMOIIHOTO Y palioHaIb-
HOTO 3B’S3Ky 3 KOMITaHi€r0. Y TaKWX BHITaJKaX came
eMOIlifHa CKJIaJl0oBa B3a€EMOJii — yBara Ji0 JeTaJeH,
eMIaTH4YHEe 00CIyroBYBaHHS, TIEPCOHATI30BaH1 MTOBII0-
MJICHHSI, TATPUMKA y CKIaTHUX OOCTaBHHAX — BUCTY-
mae KOMIICHCATOPOM BiJICYTHOCTI HOMEPENHbOI AOBIpH
YH BII3HABaHOCTI OpeHmy. Uepe3 MO3MTHBHI eMOIli,
SIKI KJTI€HT TEpeXHBac Ha KO)KHOMY €Talli B3aeMOZii,
(dopMy€eThCsI €MOIlifiHa TPUXUIBHICTh, SKa 3 YacoM
TpaHcopMyeThCcsl y cTam BiJHOCHHHU. TakuM 4WHOM,
MpOIyMaHa KIEHTChKA MOOPOXK CTA€E HE MPOCTO HOCITi-
JIOBHICTIO TOYOK KOHTAKTY, a CIIEHapieM eMOIIiITHOTO 3a-
JTy4eHHs], 3aTHOTO MEPETBOPUTH BUIAJKOBOTO CIIOMKH-
Bayda Ha BiJIZIAaHOTO MpUXUIbHUKA OpeHny [15, c. 147].

Jns BUMIpIOBaHHS JIOSUTBHOCTI KIIEHTIB y mu-
POBOMY CEpelIOBUINI BUKOPHCTOBYIOTh MeTpuKu Net
Promoter Score, KiNbKiCTh TOBTOPHUX MOKYIIOK Ta aHa-
i3 3rajlyBaHb OpeHIy B conmMepexax. [loemHanHs ux
JAHUX JIA€ 3MOTY OIIIHUTH €(PEKTUBHICTH €MOIIIHHOTO
KOHTEHTY Ta KOPUT'YBAaTH CTpaTerii B peaJlbHOMY Yacli,
10 0COOJMBO BaXKJIMBO B YMOBaX BOEHHHX PU3HKIB Ta
MIBUIKO3MIHHHAX HACTPOiB aymauTopii. Peryssipauit Mo-
HITOPUHT TO3BOJISIE MAIIMM ITi IITPUEMCTBAM BYACHO pea-
T'yBaTH Ha 3HIKEHHS JIOSUTBHOCTI Ta 3al100iratd BiITOKY
KJTIIEHTIB.

YipaBiiHHS JOSUIBHICTIO KJIIEHTIB Mayoro OizHecy
nependadae CUCTEMHUH MiAXiJ, IO OXOIUTIOE SK €MO-
LiliHy NPUXUIBHICTb, TaK 1 MOBEIIHKOBI ACHEKTU B3a-
emopii. /{75 1boro HEOOXiAHO BpaXxOByBaTH HU3KY KIIIO-
yoBUX acnekTiB. [lepin 3a Bce, 11e cerMeHTallis KIi€HTIiB
ta RFM-anani3z (Recency, Frequency, Monetary), 1o
JIO3BOJISIE aJIaNTyBaTH CTparerii B3aemMoxii J0 moTped
Ta I[IHHOCTI KOXXHOTO cermeHTa. llepcoHamizoBaHuit
MapKeTHHT € HACTYITHUM KPOKOM, JIe¢ JiaHi Mpo KJIi€H-
TiB BUKOPHCTOBYIOTBCS JIJISl CTBOPSHHS 1HIMBI Ty aTbHIX
npono3uiiid. BupoBamxkenns cucteM CRM no3Bosse
[IEHTPAJTI30BaHO 30MpaTH Ta aHAJI3yBaTH JaHi, BiJCTe-
JKyBaTH B3a€EMOIIl Ta IMOKpAIIyBaTH OOCITYTOBYBaHHS.
OMHiKaHaBHICTh 3a0e3leduye IMITICHUH JOCBII B3a-

eMozii 4epe3 pi3Hi KaHaimM (COIIMEpexi, yar-cepsic,
MECeH/PKepH). BaXXTMBIMH € TakoX CHiIBbHI IPOTpaMu
JIOSUTBHOCTI, SIKi IPOIIOHYIOTH OOHYCH Ta 3HHMXKKH, a Ta-
KOK TpUBaJa B3a€MOJIS MPOTITOM YCHOTO >KUTTEBOTO
UKy KJlieHTa. 30ip Ta BUKOPUCTAHHS BiIT'YKiB 1 3BO-
POTHOTO 3B’S3KY, & TAKOXK IMOCTIHHHIA PO3BUTOK MOCITYT
Ta IHHOBAIlIi € KPUTHYHO BKIMBUMH JUTS ITiIBUIICHHS
3aJIOBOJICHOCT] Ta yTpuMaHHs aymaurtopii. Ili acmekrtw,
MOEIHAHI 3 IUTAHYBAaHHAM JOBIOCTPOKOBUX aKTHBHOC-
TeH, GOpPMYIOTh MIITHI MAPTHEPCHKI BITHOCHHHU Ta 3Mill-
HIOIOTh JIOSUTBHICTD KITi€HTIB [16, c. 212].

PesynsraTtom iHTerpamii eMOLIHHOTO MapKETHHTY
B IM(ppoBUN MPOCTip CTa€ MiABULICHHA YTPUMaHHS
KJIi€HTIB Ta (OPMYBaHHS JOBIOCTPOKOBUX BiHOCHH Ha
3acajiax JOBIpH Ta CIUIBHUX IiHHOCTEH. Manuii 6i3Hec
37aTHUN KOHKYPYBaTH 3 OUIBIINME TPaBLSIMH, BUKOPHC-
TOBYIOUH YHIKaJbHI iCTOpii, MEPCOHATI30BAaHUN MiAXix
Ta MIBUJKY PEAKINI0 Ha 3BOPOTHUI 3B’5130K. Takum um-
HOM, EMOIfHNII MapKeTHHT BUCTYINA€ HE MPOCTO iH-
CTPYMECHTOM HPOCYBAaHHS, a CTPaTETiuHIM IpaiiBepoM
JIOSTTBHOCTI KJIIEHTIB y CKIIAIHUX YMOBAax BiHCHKOBOTO
crany [17, c. 29-30].

MapKkeTHHIoBI KOMYHIKaIlii y mepioa BiHHH BHUMa-
raroTh OCOOJHMBOI YYyTIMBOCTI JIO TCHXOEMOIIHHOTO
CTaHy ayguTopii. Y LEHTpi BCiX KaMIaHiii mae OyTH
JIONWHa, ii Oe3reka, eMoIlifiHa MiATPUMKA Ta YECHICTh
Openny [18].

BucHoBku. B ymMoBax BO€HHUX KOH(]IIKTIB Tpa-
JUILHI  panioHaIbHO-(QYHKI[IOHATIbHI MapKETHHIOBI
cTpaterii JIEMOHCTPYIOTh OOMeXeHY e(eKTUBHICTh
IIOJI0 YIPABNIHHIM KII€EHTCHKOTO MOPT(ETIo MiAnpu-
eMcTB Maroro Oi3Hecy. EmoriiiHa ckiagoBa B3aeMoil
B CHUCTEMi «OpEeHI—CMOXHUBAY» HAOyBa€ JOMIHYHOYOTO
3HAYeHHs Ui 3a0e3leueHHs KOHKYpEHTHHX TepeBar
Ta crabinpHOCTI Oi3Hec-omepaniit. Emmipnannit anamiz
CBIJTYUTH MPO MiABUIIEHY €(EKTUBHICTh TAKUX EMOIIIH-
HUX CTUMYIIB, SIK HaJlis, MATPIOTUYHI HACTPOI, B3aEMO-
JIOTIOMOTa Ta COIliallbHA COTiapHicTh. KpuTnaHuM ac-
MIEKTOM € aBTCHTHYHICTh KOMYHIKaTHBHUX ITOBIIOMIICHB
Ta X BIJNOBITHICTH €THYHUM HOpPMAaM, OCKIJIBKH JIHC-
KPETAHTHICTh MOKE CIIPOBOKYBATH LIMHIYHE CIIPUHHST-
T IITOBOI ayUTOPIi.

JI1st Manux mignpueMCTB JONUTLHOIO € peai3allis
eMOLIIHHO-OpIEHTOBAHO1 cTpaTerii yepe3 HUQPPOBiI Ka-
Hau (TapreToBaHi pekjiaMHi KaMIlaHii, peTapreTHHTOB1
aJTOPUTMHU) Ta 3aCTOCYBaHHSAM KpeaTUBHUX (hOpMaTiB.
[To3UTHBHUI KOHTEHT B COLIAJIbHUX MEpeXax CHpHsie
MiJBUIIEHHIO PiBHS aHTa)KOBAaHOCTI ayAWTOpii uepe3
MEXaHi3M eMOLIHHOI KOHTarii, 0 BIUINBAa€E Ha (GopMmy-
BaHHS JIOBipH Ta 301IBIICHHS MOBTOPHUX MOKYTIOK 1 pe-
KOMEHIAIlIHHOT aKTUBHOCTI.

Cucrema ympaBIliHHS JIOSJIBHICTIO Mae Oa3yBaTHCs
Ha mpuHIUNax data-driven migxoay 3 BUKOPHCTaHHSIM
komruiekcy meTpuk (Net Promoter Score, wactora mo-
BTOPHHUX IIOKYIIOK, CIOHTAaHHE 3raiyBaHHSA OpeHIy),
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RFM-cermenrariii, CRM-cuctem, OMHIKaHAIBHOI iHTE- IMpakTryHa peamizaiisi nepeadadae BIPOBAKECHHS
rpariii Ta mporpam JIOsIIbHOCTI. be3mepepBHUII MOHITO-  €MOIIIHOT MOJITHKU OpeH/Ty 4epe3 BH3HAYCHHS apXxe-
PHHT TIOKa3HHUKIB 3a0e3Ieuye OnepaTHBHE KOPUTYBAaHHS — THITY, KOMYHIKaTHBHOI TOHAJIBLHOCTI Ta PO3BUTOK CIIO-
EMOIIIHHUX CTpaTeTil. JKUBUUX CIUIBHOT HABKOJIO OPEHI-IIIHHOCTEH.

Cnucok Jireparypu:

1. Snosera H., CuBonoscbka O. [HCTpyMeHTH eMOLIITHOTO MapKeTHHTY IOAO0 CHPUHHATTSA OpeHIy B yMoBax IH(-
poBoro puHKY. Exonomika i cycninbcmeo. 2024. Ne 36. C. 30-35. DOI: https://doi.org/10.32782/business-navigator.74-4

2. Pmwxux M. 1, u6a JI. B. Mapketunrosi ctpaterii popMyBaHHS eMOmiiHOTO OpeHny Axademiuni 6izii. 2025. Ne40
C. 1-7. DOLI: https://doi.org/10.5281/zenodo.15659975

3. Poxinosa H. JI. Anani3 eeKTUBHOCTI EMOI[IITHOT0 MApKETHHTY B YMOBaX KOHKYPEHTHOTO PUHKY. AkademiuHi Gi3ii.
2024. Ne 35. C. 1-13. DOI: https://doi.org/10.5281/zenodo.13626776

4. Bernd F. Reitsamer, Nicola E. Stokburger-Sauer, Janina S. Kuhnle. How and when effective customer journeys drive
brand loyalty: the role of consumer-brand identification. Journal of Service Management. 2024. Vol. 35 (6). P. 109-135.
DOI: https://doi.org/10.1108/JOSM-08-2023-0374

5. Deloitte Consultative Services B.V. Marketing Trends 2025. Final Report. 2024. URL: https://www.deloittedigital.com/
content/dam/digital/us/documents/insights/insights-20240610-personalization-report.pdf (nara 3BepHenns: 25.07.2025)

6. JIucenxo K., JlicoBa O. Crpareriuni oOMeXeHHs BUKOPHCTaHHS BiJHOBIIOBaHHMX IKepell eHeprii y €Bpori Ha
T pociiicekoi 3arpo3u eHepretuuHii Oesneuni. CoyianbHo-KomnemenmHue YNPAGNIHHA NIONPUEMHUYLKUMU CHPYK-
mypamu 6 ymo8ax 8o€HHoi exoHomixu: Matepiann MiKHApOIHOI HAYKOBO-TIPAKTHYHOI iHTEepHET-KOH(epeHmii. 2024.
C. 80-84.

7. Mukaup B. B., ®ponosa H. JI. Hanpsimu Ta iHCTpyMEHTH AepKaBHOI MIATPUMKH PO3BUTKY MaJlOro Ta CEPEeAHbOrO
6i3Hecy B YKpaiHi y BOeHHUH 4ac. Exonomixa ma cycninbcmeo. 2022. Ne 38. DOI: https://doi.org/10.32782/2524-0072/
2022-38-56

8. T'opbans H. I., Pesynipa O. M. EmomuiitHnii MapKeTHHT: 0COOIMBOCTI Ta MEPCIEKTHBH 3aCTOCYBaHHS B yMOBaX
BilfHM B YKpaiHi. Menedcmenm ma nionpuemHuymeo 6 Yxpaiui. emanu cmanosienuss ma npobnemu pozgumxy. 2025.
Ne 1 (13). C. 152-163. DOI: https://doi.org/10.23939/smeu2025.01.152

9. Ilerpoga 1. JI., Jloiiko €. M.. MeToauyHi 3acau po3poOKH MAPKETUHIOBOI CTparerii miAnpueMcTBa. Bueni 3a-
nucku Yuisepcumemy « KPOK». 2022. Nel (65). C. 97-103. DOI: https://doi.org/10.31732/2663-2209-2022-65-95-104

10. Kosbac I'. I., Kyprancekwuii P. /1., Manaii O. B., Cromkin O. B., JIy6oB A. B., benos B. B. ®opmyBanus crparerii
eMOLIIHHOT0 MapKeTHHTY Openny. Haykosi sanucku Jlvsiscbkozo yHieepcumemy 6isnecy ma npasa. 2024. Ne 41. C. 57-66.
DOI: https://doi.org/10.5281/zenodo.12531256

11. Muxaiinenko /. I'., bomotra O. B., Hasunenxo H. J[. Teopetnuni actiekT# BU3HAYCHHS CYyTHOCTI Ta 3MICTy TO-
HSTh «EMOLIMHUNA MapKETHHI», «IyTTEBHIA MapKETHHI» Ta «MapKEeTHHI BpaxkeHb». Exonomika ma cycnitbemeo. 2024,
Ne 69. DOI: https://doi.org/10.32782/2524-0072/2024-69-34

12. Susannah B. F. Paletz, Michael A. Johns, Egle E. Murauskaite, Ewa M. Golonka, Nick B. Pandza, C. Anton
Rytting, Cody Buntain, Devin Ellis. Emotional content and sharing on Facebook: A theory cage match. Science Advances.
2023. Vol. 9. Issue 39. DOI: http://dx.doi.org/10.1126/sciadv.ade923 1

13. Haruna H., Akmal S. S., Noor N. M. M., Khan A. Impact of content characteristics and emotion on behavioral
engagement in social media: Literature review and research agenda. Electron Commer Res. 2021. Vol. 21. P.3 29-345.
DOI: https://doi.org/10.1007/s10660-019-09353-8

14. Pereira D., Silva J., Casais B. Consumer Brand Engagement Fostered by Cause-Related Marketing in Emotional
and Functional Brands. Journal of Nonprofit & Public Sector Marketing. 2024. Vol. 36:5. P. 685—712 DOI: https://doi.org/
10.1080/10495142.2024.2329258

15. Rosenbaum M. S., Otalora M. L., Ramirez G. C. How to create a realistic customer journey map. Business
Horizons. 2017. Vol. 60 (1). P. 143—150. DOI: https://doi.org/10.1016/j.bushor.2016.09.010

16. Ycrik T., Kononnenko H. 3anpoBajkeHHss MapKETHHIOBUX 1HCTPYMEHTIB JJIsI ITiABUIIEHHS JIOSIIBHOCTI KITI€HTIB.
Bichux Xmenvhuyvkoeo nayionanvroeo ynieepcumemy. 2024. Ne 1 (326). C. 208-214. DOI: https://doi.org/10.31891/
2307-5740-2024-326-34

17. Topbans H. 1., Crnimaunk C. B. [limkuran-MapkeTHHT: 0COOIMBOCTI Ta EPCIIEKTUBU 3aCTOCYBaHHS B YKpaiHi B
yMOBax MoBHoMacmTabHOi BiiHU. Menedxcmenm ma nionpuemHuymeo 8 Yxpaiui: emanu cmanognenHa ma npooiemu
possumxy. 2024. Ne 2 (12). C. 26-31. DOI: https://doi.org/10.23939/smeu2024.02.0026

18. Cano . B., KoueBoit M. M. MapkeTHHTOBI KOMyHiKallii B yMOBaX BOEHHOTO II€Pioy: 3MiHU Ta OCOOJIMBOCTI.
Exonomixa ma cycninocmeso. 2024. Ne 65. DOLI: https://doi.org/10.32782/2524-0072/2024-65-45

References:

1. Kniiazieva T. V., Kazanska O. O. (2024). Instrumenty emotsiinoho marketynhu shchodo spryiniattia brendu v
umovakh tsyfrovoho rynku [Emotional Marketing Tools for Brand Perception in the Digital Market]. Ekonomika i
suspilstvo, no. 36. DOI: https://doi.org/10.32782/business-navigator.74-4

2. Ryzhykh M. I, Tsyba D. V. (2025). Marketynhovi stratehii formuvannia emotsiinoho brendu [Marketing Strategies
for Emotional Brand Formation]. Akademichni vizii, no. 40, pp. 1-7. DOI: https://doi.org/10.5281/zenodo.15659975

123



HaykoBwuin nornsag: ekoHomika Ta ynpasniHHs, Ne 3 (91) / 2025

3. Rodinova N. L. (2024). Analiz efektyvnosti emotsiinoho marketynhu v umovakh konkurentnoho rynku
[Analysis of Emotional Marketing Effectiveness in a Competitive Market]. Akademichni vizii, no. 35, pp. 1-13.
DOI: https://doi.org/10.5281/zenodo.13626776

4. Reitsamer B. F., Stokburger-Sauer N. E., Kuhnle J. S. (2024). How and when effective customer journeys drive
brand loyalty: the role of consumer-brand identification. Journal of Service Management, vol. 35 (6), pp. 109-135.
DOI: https://doi.org/10.1108/JOSM-08-2023-0374

5. Deloitte Consultative Services B.V. (2024). Marketing Trends 2025. Final Report. Available at:
https://www.deloittedigital.com/content/dam/digital/us/documents/insights/insights-202406 1 0-personalization-report.pdf
(mata 3BepHeHHs: 25.07.2025)

6. Lysenko K., Lisova O. (2024). Stratehichni obmezhennia vykorystannia vidnovliuvanykh dzherel enerhii u Yevropi
na tli rosiiskoi zahrozy enerhetychnii bezpetsi [Strategic restrictions on the use of renewable energy sources in Europe
against the backdrop of the Russian threat to energy security]. Sotsialno-kompetentne upravlinnia pidpryiemnytskymy
strukturamy v umovakh voiennoi ekonomiky: Materialy Mizhnarodnoi naukovo-praktychnoi internet-konferentsii,
pp- 80-84.

7. Dykan V. V., Frolova N. L. (2022). Napriamy ta instrumenty derzhavnoi pidtrymky rozvytku maloho ta
serednoho biznesu v Ukraini u voiennyi chas [Directions and Tools of State Support for the Development of Small
and Medium-Sized Businesses in Ukraine During Wartime]. Ekonomika ta suspilstvo, no. 38. DOI: https://doi.org/
10.32782/2524-0072/2022-38-56

8. Horbal N. I, Revutska O. M. (2025). Emotsiinyi marketynh: osoblyvosti ta perspektyvy zastosuvannia v umovakh
viiny v Ukraini [Emotional Marketing: Features and Prospects of Application in Wartime Ukraine]. Menedzhment ta
pidpryiemnytstvo v Ukraini: etapy stanovlennia ta problemy rozvytku, no. 1 (13), pp. 152—-163. DOI: https://doi.org/
10.23939/smeu2025.01.152

9. Petrova I. L., Loiko Ye. M. (2022). Metodychni zasady rozrobky marketynhovoi stratehii pidpryiemstva
[Methodical Principles of Developing an Enterprise Marketing Strategy]. Vcheni zapysky Universytetu “KROK”,
no. 1 (65), pp. 97-103. DOI: https://doi.org/10.31732/2663-2209-2022-65-95-104

10. Kovbas H. I., Kurganskyi R. D., Madai Yu. V., Siomkin O. V., Dubov A. V., Bielov V. V. (2024). Formuvannia
stratehii emotsiinoho marketynhu brendu [Formation of an Emotional Marketing Strategy for a Brand]. Naukovi zapysky
Lvivskoho universytetu biznesu ta prava, no. 41, pp. 57-66. DOI: https://doi.org/10.5281/zenodo.12531256

11. Mykhailenko D. H., Bolotna O. V., Davydenko N. D. (2024). Teoretychni aspekty vyznachennia sutnosti ta zmistu
poniat “emotsiinyi marketynh”, “chuttievyi marketynh” ta “marketynh vrazhen” [Theoretical Aspects of Defining the
Essence and Content of the Concepts “Emotional Marketing”, “Sensory Marketing” and “Marketing of Impressions”].
Ekonomika ta suspilstvo, no. 69. DOI: https://doi.org/10.32782/2524-0072/2024-69-34

12. Paletz S. B. F., Johns M. A., Murauskaite E. E., Golonka E. M., Pandza N. B., Rytting C. A., Buntain C.,
Ellis D. (2023). Emotional content and sharing on Facebook: A theory cage match. Science Advances, vol. 9 (39).
DOI: http://dx.doi.org/10.1126/sciadv.ade9231

13. Haruna H., Akmal S. S., Noor N. M. M., Khan A. (2021). Impact of content characteristics and emotion on
behavioral engagement in social media: literature review and research agenda. Electron Commer Res, vol. 21, pp. 329-345.
DOI: https://doi.org/10.1007/s10660-019-09353-8

14. Pereira D., Silva J., Casais B. (2024). Consumer Brand Engagement Fostered by Cause-Related Marketing
in Emotional and Functional Brands. Journal of Nonprofit & Public Sector Marketing, vol. 36 (5), pp. 685-712.
DOI: https://doi.org/10.1080/10495142.2024.2329258

15. Rosenbaum M. S., Otalora M. L., Ramirez G. C. (2017). How to create a realistic customer journey map. Business
Horizons, vol. 60 (1), pp. 143—150. DOI: https://doi.org/10.1016/j.bushor.2016.09.010

16. Ustik T., Kolodnenko N. (2024). Zaprovadzhennia marketynhovykh instrumentiv dlia pidvyshchennia loialnosti
kliientiv [Implementation of Marketing Tools to Increase Customer Loyalty]. Visnyk Khmelnytskoho natsionalnoho
universytetu, no. 1 (326), pp. 208-214. DOI: https://doi.org/10.31891/2307-5740-2024-326-34

17. Horbal N. I, Slipachyk S. V. (2024). Didzhytal-marketynh: osoblyvosti ta perspektyvy zastosuvannia v Ukraini v
umovakh povnomasshtabnoi viiny [Digital Marketing: Features and Prospects of Application in Ukraine During the Full-
Scale War]. Menedzhment ta pidpryiemnytstvo v Ukraini: etapy stanovlennia ta problemy rozvytku, no. 2 (12), pp. 26-31.
DOI: https://doi.org/10.23939/smeu2024.02.0026

18. Salo Ya. V., Kochevoi M. M. (2024). Marketynhovi komunikatsii v umovakh voiennoho periodu: zminy
ta osoblyvosti [Marketing Communications in Wartime: Changes and Features]. Ekonomika ta suspilstvo, no. 65.
DOI: https://doi.org/10.32782/2524-0072/2024-65-45

124



